WEALTH MANAGEMENT CONSULTATIVE PROCESS

Two weeks One week 30 days 90 days
INITIAL RECOMMENDATIONS MUTUAL 30-DAY FOLLOW- REGULAR
MEETING MEETING COMMITMENT UP MEETING PROGRESS
MEETING MEETINGS
Review of client Presentation of TEG’s Confi . ¢ Review of program, plan Revi ‘
concerns and overview recommendations to improve o.n rmation o design and implementation C,VICW orp rog.ress
of TFG services o Moaial pastion ey commitment & answers and implementation of

any questions concerning advanced plan

and in the future your financial plan

4 4 4
PRELIMINARY REVIEW THE ADVANCED PLAN
& ANALYSIS
Comprehensive evaluation of the
Review report prepared by TFG entire range of financial needs
detailing your current financial with our recommendations for
position and highlighting issues, moving forward
concerns and risks
v
THE PROFESSIONAL PROFESSIONAL
NETWORK NETWORK MEETING

Team of carefully selected professionals, * Our team of specialists applies its
each with a high level of knowledge and expertise to evaluate all aspects of your
skill in key financial areas financial situation and devise
appropriate solutions

o
o
Wealth Management "

A Registered Investment Advisor

TFG Wealth Management ® 115 Pheasant Run, Suite 114, Newtown , PA 18940 ® Phone: 215-968-1755 * www.tfgwealth.com




WEALTH MANAGEMENT FORMULA

WM = IC + AP + RM

IC = INVESTMENT CONSULTING
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WM (WEALTH MANAGEMENT) =

IC (1)
(INVESTMENT CONSULTING)
+
AP
(ADVANCED PLANNING)

+
RM
(RELATIONSHIP MANAGEMENT)

.
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MANAGEMENT OF ALL INVESTMENT ELEMENTS TO MAXIMIZE
THE PROBABILITY OF CLIENTS ACHIEVING ALL THAT IS
IMPORTANT TO THEM.

> PORTFOLIO PERFORMANCE ANALYSIS
» RISK EVALUATION

> ASSET ALLOCATION

> ASSESSMENT OF IMPACT OF COSTS

> ASSESSMENT OF IMPACT OF TAXES

T

AP = WE + WT + WP + LP

RM = CRM + PNRM
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AP (ADVANCED PLANNING) =

WE (2)
(WEALTH ENHANCEMENT: TAX MITIGATION AND
CASH-FLOW PLANNING)
+ WT (3)
(WEALTH TRANSFESR: IDENTIFYING AND ELIMINATING
WEALTH TRANSFERS)
+ WP (4)
(WEALTH PROTECTION: RISK MITIGATION, LEGAL STRUCTURES
AND TRANSFERRING RISK TO INSURANCE COMPANY)
+ LG
(LEGACY PLANNING: TRANSFERRING WEALTH EFFECTIVELY
BETWEEN FAMILY MEMBERS, CHARITIES OR OTHER PARTIES)
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RM (RELATIONSHIP MANAGEMENT) =

CRM
(CLIENT RELATIONSHIP MANAGEMENT)
+ PNRM
(PROFESSIONAL NETWORK RELATIONSHIP MANAGEMENT)
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